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The following management discussion and analysis – quarterly highlights (“MD&A”) of the results of
operations and financial condition of Solar Alliance Energy Inc. (the “Company” or “Solar Alliance”) for
the six months ended June 30, 2018 and up to the date of this MD&A, has been prepared to provide
material updates to the business operations, financial condition, liquidity and capital resources of the
Company since its last management discussion and analysis for the fiscal year ended December 31,
2017 (the “Annual MD&A”).
This MD&A should be read in conjunction with the Annual MD&A and the audited consolidated financial
statements for the year ended December 31, 2017, together with the notes thereto, and the
accompanying unaudited condensed consolidated interim financial statements and related notes
thereto for the six months ended June 30, 2018 (the “Financial Report”).
All financial information in this MD&A is derived from the Company’s financial statements prepared in
accordance with International Financial Reporting Standards (“IFRS”) and all dollar amounts are
expressed in Canadian dollars unless otherwise indicated.
The effective date of this MD&A is August 28, 2018.

Description of the Business
Solar Alliance is a reporting issuer in British Columbia and Alberta and its common shares are listed for
trading on the TSX Venture Exchange (“TSX-V”) under the symbol SOLR.
Solar Alliance is an international energy solutions provider focused on residential, commercial and
industrial solar installations. The Company is licensed to operate in California, Tennessee, North/South
Carolina and Kentucky and has an expanding pipeline of solar projects. Since it was founded in 2003,
the Company has developed wind and solar projects that provide enough electricity to power 150,000
homes. Solar Alliance is committed to an exceptional customer experience, effective marketing
campaigns and superior lead generation in order to drive sales and generate value for shareholders.
Our passion is improving life through ingenuity, simplicity and freedom of choice. We make solar simple
and our goal is to install solar on every available rooftop in America.

Operational Highlights
Commercial & Industrial
In November 2017, Solar Alliance completed the acquisition of Aries Solar, LLC (“Aries”), an
established commercial and industrial (“C&I”) solar company that is licensed to operate in four
Southeast US states. Aries changed its named to Solar Alliance Southeast, LLC (“SASE”) on closing.
The team of engineers, project managers and developers has been fully integrated into Solar Alliance
and is led by Harvey Abouelata, Vice President, Commercial Solar. The team is moving forward
aggressively to convert a strong pipeline of opportunities into revenue. This acquisition is part of the
plan to increase Solar Alliance’s technical capabilities across the spectrum of residential, commercial
and utility scale solar projects.
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The following highlights are from the Company’s operations during the six months ended June 30, 2018
and the period up to the date of this MD&A.

•

Muphysboro, Illinois – on June 13, 2018, the Company announced that it has acquired a
165,000 square foot warehouse facility in Murphysboro, Illinois for a nominal cost as part of
the “Renewing the Murphysboro Community Through Green Energy Jobs” initiative Solar
Alliance has undertaken with the City of Murphysboro. The Company also announced it
has signed a Memorandum of Understanding (“MOU”) with a top tier solar panel
manufacturer for the development of multiple solar powered facilities designed to host
cryptocurrency mining operations, including the Murphysboro project. Solar Alliance’s
Murphysboro mining facility has access to low cost grid supplied power that will be
complemented with a behind the meter 3 megawatt (“MW”) solar array. Once the facility is
operational, the Company expects to benefit from a recurring revenue stream from
cryptocurrency mining tenants.
On July 11, 2018, the Company announced it has signed a Memorandum of
Understanding (“MOU”) with NuYen Blockchain, a company focused on the mining of
cryptocurrency and the development of blockchain IP, to host cryptocurrency mining
equipment at Solar Alliance’s warehouse facility in Murphysboro, Illinois. Under the terms
of the MOU, Solar Alliance will ultimately allocate up to 10 megawatts (“MW”) of power to
NuYen Blockchain. The Murphysboro facility has an initial capacity of 2 MW and the
additional power capacity allocated to NuYen Blockchain will be a combination of additional
grid connected power and an onsite solar system to be added over time. NuYen
Blockchain is also a potential tenant for the initial 2 MW allocation.

•

Tennessee 22.6 kW – on August 21, 2018, the Company announced it had completed the
installation of a 22.6 kW solar system at the independently owned AAMCO automotive
service center in Lebanon, Tennessee. The project, which was completed in two weeks,
was the recipient of a USDA Rural Energy for America Program (REAP) Grant which
provides funding for up to 25% of total eligible product cost. The Solar Alliance team has
specific expertise in drafting REAP Grant applications and sees this a strong sales channel
moving forward.

•

Tennessee – on July 25, 2018, the Company announced it had become a Select Level
Generac Sales Dealership. This new relationship with Generac Power Systems Inc. (NYSE:
GNRC) rounds out our line of energy independence options that includes solar photovoltaic
systems, battery storage and now whole home backup generators. Through these energy
options, Solar Alliance can provide our customers with resiliency, security, independence
and lower cost energy.

•

Kentucky – on June 11, 2018, the Company announced it had completed the installation
of three solar projects in Kentucky in cooperation with Whayne Supply, a Caterpillar Dealer
serving Kentucky, West Virginia South Eastern Ohio and Southern Indiana.

•

Tennessee 101.2 kW – on May 29, 2018, the Company announced it had completed the
installation of a 101.2 kW solar panel array on the rooftop of the new barn at Wampler’s
Farm Sausage in Lenoir City, Tennessee. This marks the fourth solar system owned by
Wampler’s, totaling more than 680 kW of PV solar panels, starting with the first 30 kW roof
mount in 2009.

•

North Carolina 182 kW – on April 3, 2018, the Company announced it had completed the
installation of a 182 kilowatt (kW) commercial solar project on the rooftop of Precision Part
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Systems in Winston-Salem, North Carolina. Precision Part Systems is a full-service contract
assembly facility that offers assembly, inspection and packaging services. Design and
construction of the 182 kW solar array was completed by Solar Alliance’s expanding
commercial division. Construction of this project was completed on budget and on schedule. It
is the largest rooftop solar project in the City of Winston-Salem and in Forsyth County. This is
also Solar Alliance’s first project in the State of North Carolina.
•

Southeast U.S.A. – On March 14, 2018, the Company announced it will build a 2.4 MW
commercial solar project for a Fortune Global 500 company in the Southeast U.S. The
Company will design, engineer and construct the 2.4 MW ground mount solar project. The
project is the largest sold to date by Solar Alliance and is equivalent to building 480 averagesized residential solar systems. Solar Alliance delivered the solar panels for the project in late
December 2017. Estimated completion for the project is Q3 2018. Further updates on this
project will be provided during the construction period. For commercial reasons, the identity of
the Fortune Global 500 customer is not being released until the project’s completion.

Solar Alliance expects to announce additional C&I projects in the coming months as pipeline
opportunities are converted to revenue. At the time of the SASE acquisition, the Solar Alliance C&I
team had approximately 45 projects at various stages including prospecting, proposal, and contract
negotiations. The Company anticipates the projects in the pipeline will be built over the upcoming year
and will be financed through a variety of third party mechanisms that will provide funding for equipment
and other costs of goods. Since the acquisition, the Company has continued to add additional prospects
to that pipeline.
•

Coachella Brands, Inc. – In October 2017 the Company signed an agreement with Coachella
for the design and construction of a 600 kW commercial-sized solar project in California. The
project consists of a ground mounted solar installation at a new legal cannabis growing and
processing facility. The Company continues to work on the final feasibility study. The Company
believes the signing of this commercial solar project agreement with Coachella provides an
entry into an extremely attractive and developing market with an aggressive growth curve.

•

Los Angeles Commercial Project – Solar Alliance continues to work closely with a large
development company on an 800 kW commercial solar project in Los Angeles. The project
consists of a rooftop solar installation and a carport solar installation at a Los Angeles mid-rise,
multi-tenant office building. The final feasibility study for this project has been completed and
the project has been submitted for permitting.

•

Murphysboro, Illinois – The City of Murphysboro, Illinois, has partnered with Solar Alliance
and signed a Memorandum of Understanding ("MOU") for the 1 MW solar project. The purpose
of the MOU is to outline the process and responsibilities of the City of Murphysboro and Solar
Alliance for the successful completion of financially viable solar project, as a part of the
“Renewing the Murphysboro community through Green Energy jobs” initiative. The approximate
capital cost of the project is estimated at US$1,720,000. Final revenue projection and profit
margin would be determined after final design. Solar Alliance and Murphysboro are working on
securing offtake agreements for the project’s output.
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Residential Solar Update
The Company is transitioning out of the “door-to-door” sales approach used in the past and is instead
developing plans for a different, digital approach to customer acquisition that can be deployed
nationwide. A digital sales platform would allow for rapid, low cost expansion across multiple states.
Corporate Update
On May 4, 2018, the Company appointed Anton Shihoff to the Company’s board of directors. Mr.
Shihoff is an energy finance veteran specialising in renewables and energy technology. He manages at
a wide range of investments from venture-stage to large project financings through Altostrata Energy a
private investment vehicle. He sits on the boards of a number of his portfolio companies and is also a
Trustee to the registered UK Charity: Peaceful Change Initiative. Mr. Shihoff replaces Michael Clark on
the board of directors. Michael Clark’s title was changed from Chief Marketing Officer to Chief
Operating Officer of the Company.
On February 1, 2018, the Company appointed Dan O’Brien to the role of Chief Financial Officer and
Doris Meyer to the role of Corporate Secretary. Dan O’Brien is a CPA, CA with fifteen years’
experience, of which, the last five years have been as the Chief Financial Officer for exploration and
development companies listed on the Toronto Stock Exchange and TSX-V. Prior to that, Mr. O’Brien
was a senior manager at a leading Canadian accounting firm where he specialized in the audit of public
companies in the mining and resource sector. Doris Meyer has over 30 years’ experience as both a
Chief Financial Officer and Corporate Secretary primarily in the mining industry.

Trends
The Company believes that solar energy adoption is still in the early stages, and that the penetration of
solar energy systems will continue to accelerate for the foreseeable future. The Company’s vision is to
continue to build market share in the solar energy systems sales and installation space. The market for
residential, commercial and industrial solar energy systems remains strong and is growing.

Results of Operations
During the six months ended June 30, 2018, the Company’s gross profit was $278,345 compared to
$803,420 for the six months ended June 30, 2017 and the loss from operations for the period was
$1,480,309 compared to $2,935,879 in 2017.
Cost of goods sold for the period represented 79% of revenue compared to 58% in the prior period.
The Company expects the gross profit margins to improve upon the levels achieved in 2017. The
commercial and installation division acquired in November 2017 will be the near-term focus of the
Company’s activities and it is expected that the gross margins achievable on the C&I activities are
going to be the driving force of this achievement.
Operating and selling expenditures, excluding non-cash depreciation and share-based compensation,
were $1,641,535 for the six months ended June 30, 2018 compared to $2,516,604 in the prior period, a
decrease of 35%.
During the six months ended June 30, 2018, the Company accrued interest expense of $172,799
related primarily to interest on a $2,000,000 convertible loan entered into in 2017 as well as trade and
other payables outstanding and a loan.
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Liquidity and Capital Resources
Solar Alliance began the fiscal period with $1,179,203 cash. During the six months ended June 30,
2018, the Company spent $1,240,542 on operating activities net of working capital changes, spent
$25,676 on investing activities, and received $128,988 from financing activities to end at June 30, 2018
with $41,973 cash.
As of June 30, 2018, the Company had a working capital deficiency of $6,365,591. The cash and cash
inflows from Solar Alliance operations are not currently sufficient to sustain the Company’s operations
and to pay the Company’s obligations as they become due. Management intends to address the
working capital deficiency through a combination of revenue growth, reduced expenses, and injections
of capital through debt and equity issuances. There can be no assurance that management’s plans will
be successful or that the Company will be able to obtain the financial resources necessary. The
Company’s ability to continue as a going concern is dependent on the Company’s ability to raise debt or
equity funding in the near term to fulfill its obligations and ultimately in self-generating income and cash
flows from its operations. The conditions described above give rise to a material uncertainty that may
cast significant doubt as to the Company’s ability to continue as a going concern.

Related Party Transactions
The Company had no other related party transactions other than those incurred in the normal course of
business as disclosed in the Financial Report.

Outstanding share data as at the date of this MD&A
Common
Common Share
Shares Issued
Purchase
and Outstanding
Warrants

Common Share
Purchase
Options

Balance at June 30, 2018

96,323,786

32,842,977

8,034,000

Balance at the date of this MD&A

96,323,786

32,842,977

8,034,000

Cautionary Note regarding Forward looking information
This MD&A may include or incorporate by reference certain statements or disclosures that constitute
“forward-looking information” under applicable securities laws. All information, other than statements of
historical fact, included or incorporated by reference in this MD&A that addresses activities, events or
developments that Solar Alliance or its management expects or anticipates will or may occur in the
future constitute forward-looking information. Forward-looking information is provided through
statements that are not historical facts and are generally, but not always, identified by the words
“expects”, “plans”, “anticipates”, “believes”, “intends”, “estimates”, “projects”, “potential” and similar
expressions, or that events or conditions “will”, “would”, “may”, “could” or “should” occur or continue.
These forward-looking statements are based on certain assumptions and analyses made by Solar
Alliance and its management in light of its experience and its perception of historical trends, current
conditions and expected future developments, as well as other factors it believes are appropriate in the
circumstances.
This MD&A contains forward-looking statements about the Company’s objectives, strategies, financial
condition, results of operations, cash flows and businesses. These statements are “forward-looking”
because they are based on current expectations, estimates, assumptions, risks and uncertainties.
These forward-looking statements are typically identified by future or conditional verbs such as
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“outlook”, “believe”, “anticipate”, “estimate”, “project”, “expect”, “intend”, “plan”, and terms and
expressions of similar import.
Such forward-looking statements are subject to a number of risks and uncertainties which include, but
are not limited to: cyclical downturn, competitive pressures, dealing with business and political systems
in a variety of jurisdictions, repatriation of property in other jurisdictions, payment of taxes in various
jurisdictions, exposure to currency movements, inadequate or failed internal processes, people or
systems or from external events, safety performance, expansion and acquisition strategy, legal and
regulatory risk, extreme weather conditions and the impact of natural or other disasters, specialized
skills and cost of labour increases, equipment and parts availability and reputational risk. Actual results
could be materially different from expectations if known or unknown risks affect the business, or if
estimates or assumptions turn out to be inaccurate. The Company does not guarantee that any forwardlooking statement will materialize and, accordingly, the reader is cautioned not to place reliance on
these forward-looking statements.
Forward-looking statements are based on the beliefs, estimates and opinions of Solar Alliance’s
management on the date the statements are made. Unless otherwise required by law, Solar Alliance
expressly disclaims any intention and assumes no obligation to update or revise any forward-looking
statements in the event that management’s beliefs, estimates or opinions, or other factors, should
change, whether as a result of new information, future events or otherwise, and Solar Alliance does not
have any policies or procedures in place concerning the updating of forward-looking information other
than those required under applicable securities laws. Accordingly, readers should not place undue
reliance on forward-looking statements or forward-looking information.

Additional information
Additional information relating to the Company is available for viewing on SEDAR at www.sedar.com
and on the Company’s website at www.solaralliance.com.
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